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In this issue

Nothing is quite like being your
own boss. You set your own hours.
You work as hard as you want to
work. Hopefully, you earn as much
as you want to earn, [t is the uldmate
embodiment of the American Dream.
And when it works, the hassles
— Irecently interviewed a retired
Army colonel and new coffee house
owner who told me that getting a
Las Vegas business license involved
more paperwork than the top secret
security clearance he applied for in the
military — drift from memory, seem-
ing smaller and less consequential the
more money you make.

But how do you go about starting a
business? Well, one way is to simply
purchase an existing onc. This is the
subject of this week's cover story by
Review-Joummnal reporter Jennifer Ro-
bison, who shows us all the ends and
outs of buying 2 business. You might
want Lo save this article.

Also in this issuc, Tony Illia writes
about a $70 million joint venture
project between Harsch Investment
Properties and the Gubler Family
Trust. The pair annoinoad 2 new
11-building industrial complex called
Speedway Commerce Center West.
‘The project is another example of the
growing industrial sector sprouting up
near the Las Vegas Motor Specdway.

Valerie Miller this week writes
about changes in the advertising rules
local attorneys must follow. Lawyers
who advertise on television must now
have theirads screened by & State Bar
review board.

A new reporter has joined the Busi-
ness Press staff. Ben Tinsley comes to
us all the way fram Galveston, Texas,
A former reporter with the Fort Worth
Star-Telegramn and other publications,
Tinsley makes his Vegas debut with
an update abiout Scott Biee, the state’s
former mortgage commissioner. Bice
is working at Town & Country Bank,
\vhnn‘ ht' 1S INNINE a new mort-
gage division. He says the Jessons he
learned at the state job will hielp him
create a successful operation for his
new employer.

Heidi Knapp Rinetla has another
cestuurunt review for Section Two.
This werk’s Fxecutive Snapshot fua
tures Las Vegas Sands” President Bill
Weidner Karen Durkin, Paut Karres,
Jarvd Junes, Dnvid Sclwartz and
others contrbute a few opumm pieves
All ugrther, this week's issar 1 the

best business publication you'll find in

Southern Nevadla

Matt Wand
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DEVELOPMENT

Harsch Investment, Gubler Family Trust
plan $70 million industrial complex

TESY HARSCH INVESTMENT PROPERTIES

Harsch Investment Properties has partnered with the Gubler Family to burld a 36-acre, 480,000 square-foat Industrial complex at Hollywood Boulevard and Azure Avenue

BY TONY ILLIA

Good things do sometimes come
in pairs. Take, for example, Hursch
Investment Properties and the Gubler
Family ‘Trust. ‘The duo  recently
announced a new $70 million joint-
venture development called Spredway
Commerce Center West. The 480,000-
square-fool, 11-building (ex-industril
complex at the northwest comer of
Hollvwood Boulevand and Azure Avenue
will break ground in spring 2004,

The initial phase will consist of five
concrete blt-wall butldings from 50,000
square feet to 75,000 square feet in size,
and which can be divided into 5,.000-
square-foot  ta 16,000 square-foot
arcas Sutetures wall have up o a 25
fot clearance, along with dick-high
and grade-fevel dooms,

Haesch will offer completed bualdimgs
for rent with  drywadl, sprmklees

Joint venture will add to
valley’s hottest emerging
industrial area near lLas
Vegas Motor Speedway.

and office space. Most  developers,
by comparison, only bhuilld to a raw
shell. Tenants usually finish their own
nteriors.

“We are building out the spaces
nstead of offering tenant-improverment
allowances,"said John Ramous, Harseh's
vice president of aperations, “When we
don’t build out the office areas, 1t takes

longer to lease up the project. This
enables tmediate move i and hetter
pricmg.”

The 36 acre project isoa first time
collaboranon  between  Harsch and
Gubler. Portland, Ore. hased  Harseh

fnvestment Properties is a privately
held commiereiad develaper with a 7.5-
million-square-foot real estate portfolio
in the Las Vegas Valley.

Jumes and John Gubler, meanwhile,
ire & justiee of the peace pro-tem and
an attomney, respectively. Their family
has owned the property for more than
30 years.

“We both have the same long term
ownership objectives for this project,”
siud Jordan Schitzer, Harsch president
and CEQ.

“And it works synergistically with our
Speedway Commerce Center offering

further leasing options for our tenants
and their busiesses™
Speedway Commerce Center West,

designed by Portland-based VLMK,
expected o open by early 2009, wath
two phases o follow. The complex s
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